Quarterly Market Detail - Q2 2021
Townhouses and Condos
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, August 12, 2021. Next data release is Wednesday, November 10, 2021.



Quarterly Market Detail - Q2 2021
Townhouses and Condos
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

- Yearto-Date 446.7%
The number of Closed Sales during the quarter in S22 633.3%
: : — ootz 322.2%
which buyers exclusively paid in cash Cwww 133.3%
o220 16 0.0%
S e2020 6 -72.7%
Economists' note: Cash Sales can be a useful indicator of the extent to o QL2020 9 -30.8%
which investors are participating in the market. Why? Investors are Q42019 9 -25.0%
far more likely to have the funds to purchase a home available up front,  [HGSZ0ISN 16 23.1%
whereas the typical homebuyer requires a mortgage or some other Q22019 22 4.8%
form of financing. There are, of course, many possible exceptions, so o QL2019 13 -31.6%
this statistic should be interpreted with care. o o4208 12 140.0%
o321 13 62.5%
o218 21 40.0%
I 2017 I 2018 I 2019 I 2020 I
50 -
3 40
& 30 -
%
8 20 -
10
|Q1.QZ.CB.Q4.Ql.QZ.Q3|Q4.Q1.QZ.Q3|Q4|Q1|Q2|Q3|Q4|Q1|Q2.
- Yearto-Date 27.7%
The percentage of Closed Sales during the quarter o e22021 33.3%
which were Cash Sales 27— 32.8%
S ed2020 -5.7%
S e2020  372% -32.6%
S e2020  300% -40.0%
o220 409% -18.2%
Economists' note: This statistic is simply another way of viewing Q42019 47.4% -9.2%
Cash Sales. The remaining percentages of Closed Sales (i.e. those not Q32019 55.2% 23.2%
paid fully in cash) each quarter involved some sort of financing, such S @2019 50.0% 9.6%
as mortgages, owner/seller financing, assumed loans, etc. o Qr2019 50.0% -10.6%
S48 522% 66.8%
o308 448% -21.5%
S e218  553% 25.4%

2017 2018 2019 2020
60% -

50%
40%
30%
20%
10%

Pct. of Closed Sales
Paid in Cash

0% -

w

Q4 Q1 Q2 Q3 Q4 Qi Q2

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Ql Q2 Q

Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, August 12, 2021. Next data release is Wednesday, November 10, 2021.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Data released on Thursday, August 12, 2021. Next data release is Wednesday, November 10, 2021.



Quarterly Market Detail - Q2 2021
Townhouses and Condos
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

- YeartoDate ~ 66Days
The median number of days between the listing date @201 39Days
- o Q12021 101Days
and contract date for all Closed Sales during the quarter Cwww Dayys
032020  133Days
Economists' note: Like Time to Sale, Time to Contract is a measure of S Q22020 145 Days
the length of the home selling process calculated for sales which closed  [HOHZ0200N | 138 Days
during the quarter. The difference is that Time to Contract measures [ Q42019 | 203Days
the number of days between the initial listing of a property and the [ Q32009 | 148Days
signing of the contract which eventually led to the closing of the sale. 022019  99Days
When the gap between Median Time to Contract and Median Time to _ 94 Days
Sale grows, it is usually a sign of longer closing times and/or declining Q42008 140Days
numbers of cash sales. Q2018  104Days
Q22018 144Days
I 2017 I 2018 I 2019 I 2020 I
250 -
8 200 A
g -
o 150 A
£
& S 100 A
T U
[} 50 4
= I—I
0 T T T T T T T T T T T T T T T T T 1
Q1 Q2 Q3 Q4 Ql Q2 Q3 Q4 Ql Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2

YeartoDate  102Days
The median number of days between the listing date S @221 89Days
and closing date for all Closed Sales during the quarter = 1‘2‘; gzzz
Economists' note : Time to Sale is a measure of the length of the home S @220 169Days
selling process, calculated as the number of days between the initial = 12(2) gzyz
listing of a property and the closing of the sale. Median Time to Sale is Ca09 23 Dazs
the amount of time the "middle" property selling this month was on @18 171Days
the market. Thatis, 50% of homes selling this month took less time to _ 135 Days
sell, and 50% of homes took more time to sell. Median Time to Sale Cat28 129 Days
gives a more accurate picture than Average Time to Sale, which can be @218 201Days
skewed upward by small numbers of properties taking an abnormally S @32018 131Days
long time to sell. 2018 175 Days
I 2017 I 2018 I 2019 I 2020 I
300 -
250

200
150
100

50

Median Time to
Sale

0_

w

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Ql Q2 Q

Q4

Q1

Q2

Q3 Q4 Q1 Q2

Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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The number of property listings active at the end of
the quarter

Economists' note : There are a number of ways to define and calculate
Inventory. Our method is to simply count the number of active listings
on the last day of the quarter, and hold this number to compare with
the same quarter the following year. Inventory rises when New
Listings are outpacing the number of listings that go off-market
(regardless of whether they actually sell). Likewise, it falls when New
Listings aren't keeping up with the rate at which homes are going off-

This report describes member activity for the association and is not confined to any specific geographic area.
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The number of properties put onto the market during
the quarter

Economists' note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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