Quarterly Market Detail - Q3 2019
Townhouses and Condos
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, November 7, 2019. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Quarterly Market Detail - Q3 2019
Townhouses and Condos
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

- YeartoDate  $403,125 3.4%
The median sale price reported for the quarter (i.e. S @2019  $375,000 -2.6%
0 9 S 022019 $393,500 2.1%
50% of sales were above and 50% of sales were below) Q09 $412,000 3 6%
Q42018 $460,000 14.4%
Economists' note: Median Sale Price is our preferred summary [ Q32008 385,000 2.0%
statistic for price activity because, unlike Average Sale Price, Median [ Q2018 | $385500 -11.9%
Sale Price is not sensitive to high sale prices for small numbers of Q12018 $397,500 29.0%
homes that may not be characteristic of the market area. Keep in mind S Q42017 $402,250 -7.5%
that median price trends over time are not always solely caused by [ Q32017 | $377,500 21.0%
changes in the general value of local real estate. Median sale price only [ Q2017 | $437,500 2.2%
reflects the values of the homes that sold each quarter, and the mix of Q12017 $308,250 -15.3%
the types of homes that sell can change over time. Q42006 $435,000 40.7%
@206 $312,000 -13.2%
I 2015 I 2016 I 2017 I 2018 I 2019
$500K -
2
= $400K
< $300K
(%]
= $200K
=
£ $100K
SOK T T T T T T T T T T T T T T T T T T 1
IQllQZIQ3IQ4IQllQZICBIQ4|Ql|QZIQ
$419,341 -5.8%
The average sale price reported for the quarter (i.e. $390,069 -9.8%
- v _ $408,386 -7.6%
total sales in dollars divided by the number of sales) I —
208 $542,600 22.9%
S @208 5432655 11.9%
Economists' note : Usually, we prefer Median Sale Price over Average S 022018 5442132 -3.6%
Sale Price as a summary statistic for home prices. However, Average QL2018 459,691 34.0%
Sale Price does have its uses—particularly when it is analyzed [ @a2017 | 441,672 -19.1%
alongside the Median Sale Price. For one, the relative difference S Q2017 $386,500 0.5%
between the two statistics can provide some insight into the market for ~ [H0220070 W | $458,568 0.2%
higher-end homes in an area. QL2017 | $343,175 -14.2%
@206 $545833 56.8%
S @206 $384556 8.4%
I 2015 I 2016 I 2017 I 2018 I 2019
$600K -
(]
2 $500K
o
K $400K
©
n $300K
()
S $200K
$ $100K
<
$OK

Ql Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q

w

Q4 Q1 Q2 Q3

Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, November 7, 2019. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Thursday, November 7, 2019. Next data release is TBD.
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New Listings
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The number of listed properties that went under
contract during the quarter

Economists' note : Because of the typical length of time it takes for a
sale to close, economists consider Pending Sales to be a decent
indicator of potential future Closed Sales. It is important to bear in
mind, however, that not all Pending Sales will be closed successfully.
So, the effectiveness of Pending Sales as a future indicator of Closed
Sales is susceptible to changes in market conditions such as the
availability of financing for homebuyers and the inventory of
distressed properties for sale.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, November 7, 2019. Next data release is TBD.
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mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
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