Quarterly Market Detail - Q2 2023
Single-Family Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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increasing prices, so they are often seen as a lagging indicator of 235 -3.3%
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An estimate of the number of months it will take to
deplete the current Inventory given recent sales rates

Economists' note : MSI is a useful indicator of market conditions.
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when New Listings aren't keeping up with the rate at which homes
are going off-market.
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