Quarterly Market Detail - Q1 2025
Manufactured Homes

Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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The number of Closed Sales during the quarter in
which buyers exclusively paid in cash

Economists’ note : Cash Sales can be a useful indicator of the extent to
which investors are participating in the market. Why? Investors are
far more likely to have the funds to purchase a home available up front,
whereas the typical homebuyer requires a mortgage or some other
form of financing. There are, of course, many possible exceptions, so
this statistic should be interpreted with care.
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The percentage of Closed Sales during the quarter
which were Cash Sales
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The median of the sale price (as a percentage of the original list
price) across all properties selling during the quarter
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The number of listed properties that went under
contract during the quarter

Economists' note : Because of the typical length of time it takes for a
sale to close, economists consider Pending Sales to be a decent
indicator of potential future Closed Sales. It is important to bear in
mind, however, that not all Pending Sales will be closed successfully.
So, the effectiveness of Pending Sales as a future indicator of Closed
Sales is susceptible to changes in market conditions such as the
availability of financing for homebuyers and the inventory of
distressed properties for sale.
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The number of properties put onto the market during
the quarter

Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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YD (Monthly Avg)
The number of property listings active at the end of - Qrz2025
o204
the quarter o224
204
Economists' note: There are a number of ways to define and calculate S QL2024
Inventory. Our method is to simply count the number of active listings o Q42023
on the last day of the quarter, and hold this number to compare with Q32023
the same quarter the following year. Inventory rises when New S Q22023
Listings are outpacing the number of listings that go off-market oQr2023
(regardless of whether they actually sell). Likewise, it falls when New _
Listings aren't keeping up with the rate at which homes are going off- o202
market. 222
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Economists’ note: MSI is a useful indicator of market conditions. The Qoo 182'80 i;i;:f
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5.5 months of inventory. Anything higher is traditionally a buyers' R 6.4 33'3;
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accepted way of calculating MSI. A common method is to divide Cwas 3'7 _15' 9;
current Inventory by the most recent month's Closed Sales count, but w2 4'3 95 '5%
this count is a usually poor predictor of future Closed Sales due to @2 4.8 10(; 0%
seasonal cycles. To eliminate seasonal effects, we use the 12-month a2 a4 131.6%
average of monthly Closed Sales instead. a2 44 73%
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The number of properties put onto the market during
the quarter

Economists' note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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