Quarterly Market Detail - Q3 2023
Manufactured Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 19, 2023. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 19, 2023. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 19, 2023. Next data release is TBD.



Quarterly Market Detail - Q3 2023
Manufactured Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

| Year-to-Date | $19.4 Million -33.2%
The sum of the sale prices for all sales which closed Q32023  $5.5Million -32.8%
. 022023  $5.7Million -62.9%
during the quarter @3 ssomilion  497%
42022 | $a4wmillion -35.5%
Economists' note : Dollar Volume is simply the sum of all sale prices Q32022  $8.2Million 3.5%
in a given time period, and can quickly be calculated by multiplying S @222  $15.4Million 44.3%
Closed Sales by Average Sale Price. Itis a strong indicator of the health Q1222 $5.4Million -8.2%
of the real estate industry in a market, and is of particular interest to Q42021 $6.8Million 6.9%
real estate professionals, investors, analysts, and government agencies. 0320210 | $8.0 Million 26.1%
Potential home sellers and home buyers, on the other hand, will likely [ Q2021 s$10.6 Million 400.1%
be better served by paying attention to trends in the two components S22t $5.9Million 21.2%
of Dollar Volume (i.e. sales and prices) individually. Q42020  $6.4Million 24.3%
Q32020 | $6.3Million N/A
I 2019 I 2020 I 2021 I 2022 I 2023
$20M -
§ S15M
9 $10M
8
S $5M

Q1

jo)
=
jo)
N
jo)
(%)
R
jo)
=
jo)
)
jo)
(%)
R
jo)
=S
jo)
]
jo)
(%)
2
jo)
=
jo)
]
jo)
(%)
2

Yeartodate  oLs% 4.5%
The median of the sale price (as a percentage of the original list Q32023 95.4% 3.2%
price) across all properties selling during the quarter S Q22023 92.8% -4.3%
S22 898% -9.2%
S 2022 904% -8.6%
Economists’ note: The Median Percent of Original List Price Received w2 25 3;’ 1517;’
is useful as an indicator of market recovery, since it typically rises as o 2
: : S22 989% 7.6%
buyers realize that the market may be moving away from them and S — —
. (] . (]
they need to match the selling price (or better it) in order to get a L 98.0% 0.7%
B (] . (]
contract on the house. This is usually the last measure to indicate a T S 95.9% 5.8%
;narlfet }?az _shlfted from down to up, so it is what we would call a _ 91.9% 2.9%
agging indicator Cwam o 9.4%
S @220 0 893% N/A
2019 2020 2021 2022 2023
120% -
h‘D ]
= 9 100% -
28 s
5 8
; 60% -
g8
S & 40% -
QU 4
s 3 20% A
0% A

w

Q4 Q1 Q2 Q3

Ql Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Thursday, October 19, 2023. Next data release is TBD.
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The number of listed properties that went under
contract during the quarter

Economists' note : Because of the typical length of time it takes for a
sale to close, economists consider Pending Sales to be a decent
indicator of potential future Closed Sales. It is important to bear in
mind, however, that not all Pending Sales will be closed successfully.
So, the effectiveness of Pending Sales as a future indicator of Closed
Sales is susceptible to changes in market conditions such as the
availability of financing for homebuyers and the inventory of
distressed properties for sale.
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Quarterly Market Detail - Q3 2023
Manufactured Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

~ YD (Monthly Avg)
The number of property listings active at the end of 032023 -12.1%
h t o020 -18.2%
the quarter Cawm 29.4%
42022 28 64.7%
Economists' note: There are a number of ways to define and calculate Q32022 33 65.0%
Inventory. Our method is to simply count the number of active listings S Q22022 33 120.0%
on the last day of the quarter, and hold this number to compare with Q222 34 41.7%
the same quarter the following year. Inventory rises when New o Q42021 17 -43.3%
Listings are outpacing the number of listings that go off-market Q32021 20 -52.4%
(regardless of whether they actually sell). Likewise, it falls when New Q2020 15 -71.2%
Listings aren't keeping up with the rate at which homes are going off- o er2022 24 -62.5%
market. Q2020 30 -41.2%
o220 42 281.8%
I 2019 I 2020 I 2021 I 2022 I 2023
70 -
60
> 50 A
g 40
g 30 -
= 20 A
10 4

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Qa3

H 14.0%
An estimate of the number of months it will take to : 33.3%
. 22.7%
deplete the current Inventory given recent sales rates —
. . L e 43 95.5%
Economists' note: MSI is a useful indicator of market conditions. The 48 100.0%
benchmark for a balanced market (favoring neither buyer nor seller) is 4'4 131.6‘;
5.5 months of inventory. Anything higher is traditionally a buyers' 4'4 Z 3.<y 0
market, and anything lower is a sellers' market. There is no single 2'2 _5'9 3:/
accepted way of calculating MSI. A common method is to divide 2'4 _70'4;
current Inventory by the most recent month's Closed Sales count, but 1'9 -87‘8%
this count is a usually poor predictor of future Closed Sales due to 4'1 _71'7%
seasonal cycles. To eliminate seasonal effects, we use the 12-month 5.4 55.7%
average of monthly Closed Sales instead. 8.1 170.0%
I 2019 I 2020 I 2021 2022 I 2023
20.0 -
15.0

10.0

5.0

Months Supply of
Inventory

0.0 4
Ql Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q

w

Q4 Q1 Q2 Q3

Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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