Quarterly Market Detail - Q4 2022
Manufactured Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

e seamilon  seswilon 355
)
_ 90‘4% 98‘9% -8.6%
\
e

- YeartoDate 79 -16.0%
The number of sales transactions which closed during w2022 12 -25.0%
S22 18 -25.0%
the quarter emz o 1%
ists’ - S22 18 -5.3%
Economists' note : Closed Sales are one of the simplest—yet most Cwwon 16 20.0%
important—indicators for the residential real estate market. When R
: : : o202 24 9.1%
comparing Closed Sales across markets of different sizes, we Cewn - —
recommend comparing the percent changes in sales rather than the N - — étyo
number of sales. Closed Sales (and many other market metrics) are w0 50 33'3;
. ('

affected by seasonal cycles, so actual trends are more accurately R 2 N/A
represented by year-over-year changes (i.e. comparing a quarter's @0 9 59.1%
sales to the amount of sales in the same quarter in the previous year), Ca0 0 16 23.1%
rather than changes from one quarter to the next. w2019 15 66.7%

2018 2019 2020 2021 2022

40 A

Closed Sales

4 Q1 Q2 Q3 Q4

=

Q1 Q2 Q3

je]

Ql Q2 Q3 Q4 Ql Q2 Q3 Q4 Ql Q2 Q3 Q
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Data released on Friday, January 20, 2023. Next data release is Thursday, April 20, 2023.
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The number of Closed Sales during the quarter in
which buyers exclusively paid in cash

Economists’ note : Cash Sales can be a useful indicator of the extent to
which investors are participating in the market. Why? Investors are
far more likely to have the funds to purchase a home available up front,
whereas the typical homebuyer requires a mortgage or some other
form of financing. There are, of course, many possible exceptions, so
this statistic should be interpreted with care.
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The number of listed properties that went under
contract during the quarter

Economists' note : Because of the typical length of time it takes for a
sale to close, economists consider Pending Sales to be a decent
indicator of potential future Closed Sales. It is important to bear in
mind, however, that not all Pending Sales will be closed successfully.
So, the effectiveness of Pending Sales as a future indicator of Closed
Sales is susceptible to changes in market conditions such as the
availability of financing for homebuyers and the inventory of
distressed properties for sale.
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