Quarterly Market Detail - Q4 2020
Manufactured Homes
Marathon & Lower Keys Association of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, February 11, 2021. Historical data revised on Wednesday, June 16, 2021. Next data release is Tuesday, May 11, 2021.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, February 11, 2021. Historical data revised on Wednesday, June 16, 2021. Next data release is Tuesday, May 11, 2021.
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Data released on Thursday, February 11, 2021. Historical data revised on Wednesday, June 16, 2021. Next data release is Tuesday, May 11, 2021.
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Data released on Thursday, February 11, 2021. Historical data revised on Wednesday, June 16, 2021. Next data release is Tuesday, May 11, 2021.
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